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EXECUTIVE SUMMARY 

Introduction 

American Gas and Technology LP (AG&T) is a revolutionary energy technology company providing the 

world’s ideal environmental alternative to gasoline and diesel — liquefied natural gas (LNG). Our 

patented, nano-scale, fully-

automated refueling station takes 

natural gas from the local utility 

company’s existing underground 

distribution network and produces 

onsite, stores and dispenses LNG 

– a clean-burning, high-octane 

transportation vehicle fuel. 

 

This liquid fuel can then be 

dispensed into vehicles that AG&T 

has converted to run on LNG.  Our 

initial target market is fleet 

vehicles. 

 
 

Liquefied Natural Gas — The Fuel of the Future 

With the glut of natural gas in the world today (100-year supply in the U.S. alone), coupled with extremely 

low prices and strong environmental benefits, it is easy to see why commercial vehicle fleets are planning to 

abandon gasoline and diesel for natural gas. It’s happening all over the world. Today, there are over 20 

million vehicles worldwide using natural gas and they are all cleaning up the air and saving money.  

 

In the U.S. there is a growing national movement to reduce greenhouse gases, improve air quality and cut 

our dependence on foreign oil. The President has set the ambitious goal to cut net oil imports in half by the 

end of the decade.  A major part of this strategy is to invest in alternative fuels, especially domestically-

supplied natural gas.  In the Blueprint for a Clean and Secure Energy Future fact sheet, the President made 

the commitment to partnering with the private sector to adopt natural gas in the nation’s trucking fleets. 

 

To achieve this widespread adoption by these fleets the natural gas fuel must be as easy and convenient as 

gasoline and diesel and this means achieving equivalent range between fill-ups and conveniently located 

refueling stations. Because it is the most compact form of natural gas, LNG (as opposed to CNG – 

compressed natural gas) is the only viable natural gas fuel to achieve the desired range. And to achieve the 

refueling convenience, onsite refueling is the most viable approach for launching this transformation. 

 

Market Landscape 

Today, there are over 270 million motor vehicles in the U.S.  More than 70 million are high-fuel-use and/or 

commercial vehicles and thus, are excellent candidates for LNG.  Given the current price disparity between 

gasoline
1
 and natural gas

2
, the profit possibilities are exceptional. The U.S. alternative fuel market is 

expected to exceed $3 billion annually by 2020. While oil prices are currently trading below the cost of 

production this is not sustainable and it is only a matter of time before these prices once again increase. Yet, 

even at today’s low prices, AG&T is still projected to make a profit in California, our initial target market. 

                                                      
1
  On January 1, 2016, the average price of gasoline in California was $2.84 per gallon. 

2
  On January 1, 2016, the price of natural gas was roughly $0.46 per gasoline-gallon equivalent. 

This Executive Summary only 
provides general information about 
AG&T LP and does not constitute 
an offer to sell securities or a 
solicitation to purchase securities. 
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Products 

AG&T will be introducing a product line of onsite LNG refueling stations that produce 300 to 5,000 gallons 

of LNG per day.  This is proven technology, not theory.  Our full-scale demonstration station has been 

tested for the U.S. Department of Energy by Brookhaven National Laboratory and also by Dr. Sam Haddad 

and his team from Stanford University.  Both confirmed its reliable and efficient operation.  (These reports 

are available for your review upon request.) 
 

“The company’s equipment utilizes a technology that will have tremendous value as the 

Transportation Industry progresses toward reliance on alternative fuels.  Furthermore, the liquefier 

is capable of providing a significant economic advantage over large-scale LNG liquefaction plants 

since transportation and storage costs are eliminated.  In this respect, it is proven technology with 

unlimited potential for meeting the fuel demands of the future.” 

 Dr. Sam Haddad & Mr. Carl Benjamin, Stanford University 
 

Sales and Marketing 

In the U.S. there is a total existing market of over 18.3 million vehicles in fleets with ten or more vehicles.  

California (our initial target market) has adopted aggressive clean air standards and challenging alternative 

fuel mandates aimed at all public and private fleets operating 50 or more light-duty vehicles, creating an 

even greater market for AG&T. Twelve other states have now adopted these clean air standards. 

 

AG&T’s marketing strategy is to place our first ten 300-gallons-per-day fueling stations with smaller, 

highly-visible fleet operations, including taxicabs, police cars, private delivery vehicles, and government 

and utility company vehicles.  In the beginning, AG&T sales representatives will approach fleet operators in 

California with a compelling proposal that will include up to a 15% savings in their fuel costs, with no out-

of-pocket investment in equipment. Consider the following value proposition: 

 

A Yellow Cab operator, with 300 cabs, would receive up to a 15% fuel discount.  AG&T estimates that 

this fleet operator may save between $750,000 and $1,000,000 per year in fuel costs.  The fleet 

operator would have the benefit of these savings, without any capital investment, because AG&T will 

provide the LNG fueling station, the hookup, and the LNG conversions for the fleet vehicles — at 

AG&T’s expense. Thus, the fuel savings goes right to the bottom line as profit. 
  

For some market segments (e.g. landfills and capturing natural gas at oil rigs) the Company will sell the 

stations directly.  Also we plan to pursue joint venture arrangements to improve early cash flow. 

 

Funding Requirements 

AG&T has already invested $45 million in cash, equipment and labor developing the Company’s 

proprietary technology. To finance the next stage of our manufacturing and sales growth strategy the 

Company plans to raise $7 million of equity capital by selling 1,400,000 AG&T Partnership Units at $5.00 

per unit.  The company also plans to secure approximately $15 million of EB-5 funding and/or equipment 

financing. The net proceeds will be used to purchase tooling, set up manufacturing and build the first 4 to 6 

LNG stations. An Expansion Funding round will follow and is described in our detailed Business Plan. 

 

Projected Operations 

The financial projections in the table below provide a clear picture of the necessary ramp-up of stations and 

fuel sales required to meet the objectives stated in the AG&T LP Business Plan. We expect that gasoline 

prices will ultimately be higher than the numbers that we have used, yet even with these lower numbers the 

projected return on investment is impressive. Even though an attractive alternate fuels government incentive 

is currently in place for natural gas fueling stations we are not including these incentives in our modeling. 
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Projected Operations Highlights 

 
 

 

Projected Operation Highlights: 

 Total Revenue to AG&T (5-Year Cumulative Total) $801,241,557 

 Net Income (loss) 5-Year Cumulative Total $163,639,865 

 EBITDA (5-Year Cumulative Total) $371,164,433 

 Total LNG Stations installed and in service 880 

 Total Vehicles Converted (running on AG&T’s LNG) 34,977 

 

Investor Return on Investment (projected example) 

In the example below we assume the investor will sell their shares at the end of Year 5 at a company value 

of eight times EBITDA less all long-term liabilities. An investment of $100,000 in AG&T LP is projected 

to earn $1.3 million (more than 13 times their original investment) in five years. The annual compounded 

rate of return (sometimes also called the internal rate or return or IRR) would be over 70% per year.  

 

If the current government incentive, that has been extended year after year since 1995 were added to the 

model the investor return would be projected to be 19.2 times their original investment in five years with 

an annual rate of return of 84.7%. AG&T does not guarantee the returns listed below will be achieved. 
 

 

Year 1 Year 2 Year 3 Year 4 Year 5

Financial

Revenue 

LNG Sales 247,397$      5,442,726$    41,652,122$  116,548,241$ 205,503,952$  

Joint venture LNG income -                  7,269,750      36,429,341    70,564,495     119,011,872   

Sales of Liquefiers -                  44,131,243    51,480,139    51,480,139     51,480,139     

Total Revenue 247,397$      56,843,719$  129,561,602$ 238,592,875$ 375,995,963$  

Net Income (loss) (9,311,324)    13,505,482    28,404,249    44,652,508     86,388,950     

EBITDA (7,255,068)    18,845,078    55,260,127    113,266,349   191,047,946   

Other Information

Total Employees 162 589 878 880 880

Total liquefier stations in service

L-300 Stations 4 65 138 257 353

L-1800 Stations 2 45 197 365 533

Total vehicles converted 158 3,305 13,003 24,105 34,977

Year

Cash

Investment Distributions

Exit

Proceeds

Net

Proceeds

Year 0 (100,000)$   (100,000)$   

Year 1 -               -                

Year 2 4,901        4,901         

Year 3 15,208      15,208       

Year 4 31,412      31,412       

Year 5 62,761      1,342,274   1,405,035   

(100,000)$   114,282$   1,342,274$ 1,356,556$ 

Compounded Annual Rate of Return 72.6%

Total Return on Original Investment 13.6 X

Projected Rate of Return on Investment
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Potential Exit Strategies 

Because projected revenues and profits are anticipated to grow so quickly, AG&T hopes to have available a 

number of viable exit strategies.  Although no specific exit strategy is guaranteed in this Business Plan, 

AG&T management believes investors could benefit from any one of the following scenarios: 

 

 Regulation A+ (“mini-IPO” liquidity) – The Company intends to utilize the now-available Reg 

A+ format to raise the Expansion Round of equity. This approach should instantly give our Reg A+ 

investors the added value and benefit of having free-trading, unrestricted units. Because we intend 

to allow our initial investors the opportunity to register half of their units in the Reg A+ round and 

because we currently plan to raise this round at a price of $10 per unit, these investors should be 

able to sell half of their units to recover their original investment and still preserve an ownership 

position in AG&T LP.  The remaining unregistered securities can be sold after the 1-year waiting 

period.  

 Sale or Merger – Management believes AG&T will become an acquisition target for high-profile 

energy companies that realize the viability of the AG&T business model.  A sale could be all cash 

or a combination of cash and stock in the acquiring company in exchange for the investors’ 

partnership units. 

 Master Limited Partnership (MLP) – With minor modifications AG&T should qualify to become 

a Master Limited Partnership (MLP). The advantages of this structure are that the stocks are 

instantly publicly traded and the Company pays no taxes. 

 Initial Public Offering – Given the many opportunities for AG&T in other LNG application areas 

and the tremendous growth potential, an option may exist to take the partnership public as a 

corporation. The pros and cons of this versus an MLP will have to be evaluated at the time.  Market 

forces may make one option preferable to another. 
 

FOR MORE DETAILED INFORMATION CONCERNING THIS EXCITING INVESTMENT OPPORTUNITY, 
PLEASE CONTACT US DIRECTLY TO REQUEST A COPY OF OUR COMPREHENSIVE BUSINESS PLAN: 

AMERICAN GAS & TECHNOLOGY LP 
1270 SE Monmouth Cutoff Road 

Dallas, Oregon 97338-9502 

(503) 623-2680 

rtatejr@AGTLNG.com 

Web Site:  www.AGTLNG.com 

 

 

 

 

 
The projections, estimates or other forecasts contained in this Executive Summary are forward-looking statements 

that have been prepared by AG&T and are based on assumptions that we believe are reasonable.  Projections are 

necessarily speculative in nature and it can be expected that some or all of the assumptions underlying the 

projections will not materialize or will vary significantly from actual results. In our financial modeling we have 

assumed a price in California of $2.40/gallon for the first 12 months, increasing to $2.70/gallon in Month 13. 

mailto:rtatejr@AGTLNG.com
http://www.agtlng.com/

